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(Internal Win-Win Negotiation)
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1. Yoyanluvandngns

Ao oA

. Yovdngns: matasaviesesmelusdniienusaniledidsdu (Intemal Win-Win Negotiation)
o Uszavmsin: MsunseauRile (Upskilling)
o WQUszaAsANaNYaINITHN (Objectives):
1. islifFunisiinusunseumnufn (Mindset) anarundalunisiasanseses uazannsn
LENKEZANNLANA1STEAING "Yindi" (Position) LAy "AImIFBaN3LIae" (Hidden

Needs) 19

2. welvgFunisiinussendldinTesieliaszviyana (DISC) Lazdningausinede

(Generation) lunisiiennagnsn1sasalaegiamungay

v o

3. ieligsumsinanunsauiinissaisiesesiaseuiianie (UAuTy, Weusiunu

PIUEIBINY, FUITNIUTY) HIUNITINRDIADIUNITOIRS

[

4. dieligsunstinsiuiudaasiziesdriud a1au "Negotiation Playbook” 3euua
UfuRsmiuveIeing
o szETLIA 1 U (1387 09:00 - 16:00 . / F3NIAHNBUTHITI 5.5 FIl39)
o ngudnune: winnuseAUURURNSATEAUNA1T LagiInTUNABIUTEAUUTILUNN

o Fuudidnaususiau: 25 - 30 AU

2. Inseadnuazilomnangns

09:00 - 09:15 | AanssuUan1sausu (15 uh)

o Ice Breaking: A9nssu "Miuuazuuile” iieasviouliiuinuyudinldussinuilognUsdu (&
n19) wivzgeuUnilopanidislasunisioswesgralfaly (19531)

o WuaringUszasAnousuaEnAin1veInI1svil Role Play nasaviaiy

09:15 - 10:45 | Module 1: Mindset 519531 & Wuguiidess (90 unii)

o AANQEY (45 wi):

v |

o 87 Myth §39917519597; MLUITINEINITATIN? WRBULNNIIIN "NTNTYnL" d

Y

n " Ao [ 1% & Ao M Yo v
NTUINIBBDN (QUVIENVLEJLMUWJEJ ﬂ@ﬂu%ﬂﬂlﬂlﬂiUﬂ@%ﬂﬁ]’m&!mﬂJ@ﬂLi?)
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o 1

o lceberg Model (Needs vs. Positions): viiifiudand1 (Position - mﬁaﬁlﬁ) UNYDUAINY
favidonusioansfiuiaie (Need - 1) Wiawe BoudRauzmsedniuangin
o AUATILYAY 4 Useinnaae DISC: * D (Dominance): LUUHATNS (FasnemeaIunsydu
AseUTZIAL)
- I (Influence): WWunwdsius (Feadlasensdus Tildmiam)
- S (Steadiness): Lumisiung (Fodlinandn linagu)
= C (Compliance): \tudaya (FounTeudiay wing1uanlvinien)
o BATNA (Best Alternative to a Negotiated Agreement): msmmadendiseadielallv
fieamnidusoaienisiasarduman
o A1AUUR / Workshop 1 (45 uil): * 79333 Self-Assessment (10 w77): Tgl3ewyi
LuUMAgey DISC atfugelilen Type Uadmules
o A9n5U Role Play: "myndnda’ (25 uri): Fuglasanides "wiinnuveifinsuyszana
[GENARES
- Secret Card dwiduausanunsiautin: ‘paluldindenlusiandd usnaign CFO
wiaduSesussnasy91lnsng winaaieysli Aoy nasoin i
wineumduasnBuduilunandiesaiieseldnausiduei’
o Debrief (10 u1#): nenunFeuiilasannsanatsnituduasdununnudomnisdon
Suvesimilatng
11:00 - 12:15 | Module 2: W@3UEUsAUTYY1 (Upward Negotiation) (75 wii)
o MANguY (30 wd:
o 1aud 4 AFvesusms: wadnd / e / nineins / nmdnwalesdng (fuimslails
Ufiasinsizlaivounal usnszinndl Stakeholder duiidesmaudian)
o Do’s & Don'ts luns195997U178: * Do: dauan ey, i 2-3 nadenli
Anaula, wIsutoyaidedn

= Don't: daymanfslilaglaimnaud, HanAUIUEUIINTIULY

o nAU{UR / Workshop 2 (45 u1i):
o N9NT3U Role Play (25 177): uusnguag 3 AU ({ia531, {USUIS, Haannn1sal)

o lawd: ve Approval Wlauevinauiinu (Hybrid) Wndu Tursiieenwieiinaidnn
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- Secret Card dufuifuivns: "aandrdndreylEliiul uduszszing (0
1fin Precedent) uagnanupaunmaluly passseeumaloninuaue
UNUNTTIANE KPI 576 3uiisai oy
o Debrief (20 u1#): fanan13allyf Feedback Ustlamlyudiviiligiusmseon "nla"
(12:15 - 13:15 WinsulsenIvoImIsNaNIL)
13:15 - 14:15 | Module 3: 1a537191481847U (Cross-Functional Peer) (60 w1#)
o MANguY (20 wrd:
o il lallgwii: ermsiiinann Workload fiunmuAuly WazMINaIgNLeUIY
I Avieaennia
o nagns Mutual Gain (aYselewsan): Wasuan "Judesniserlsainin’ Wu "duan
Fedu wegldnalseloriorlsvioauneiuegrslsluouan’
o 7AUHUA / Workshop 3 (40 ui):
o A9NT5U Role Play (25 177): WUSNGNAY 3 AU HAUUNUM
o land: Nuwad (Sales) veRsloyaniuainiiudayd (Finance) e Proposal l1ignan
melungafidn
- Secret Card dwiuiinliy®: "paidtgeiunisinsududiou a3enn uay
SImiadvounvedeyanseiuiunae usdang aafeeinldluasedounss
Teadnoal55alugmnndeshioy"
o Debrief (15 u17): iAs1z9in15d Trade-off (waniUdew) WisliiAnaniunisal Win-Win
14:25 - 15:25 | Module 4: lwsanuaundnluiin (Downward Negotiation) (60 114)
o MANguY (20 wd:
o M583775 (Command) vs 11549597 (Negotiation): n15&sleuAcy uAn1sasalalonay
ANTILLD

'
[ [y o

o I939e71AURN Gen: * Boomer/Gen X: Tvianudndiuanusuastazysyaunisal

o

(,9591MYNTINETH VaA1UINWYI)

[ [y

= Millennial/Gen Z: Tranudanuanulusald Anumung kazdase (1531928

<

wiorauazlidasyluizng)

o AU UR / Workshop 4 (40 w1i):
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o N9N338 Role Play (25 w7%): Wwlinguay 3 AU aguunum
o Tone: vamihawds Millennial diosasanfugnifests Gen Z fidsaudrdden
- Secret Card dwiuniinau Gen z: "pailuldfiAge usasiFndwimhdieu
WU Micro-management 9ndnaunalsiiiauns Aameinisniiulilauazveuin
LW
o Debrief (15 u1#): nonuniSsuseseuiueniiiule (Empathy) uazmsimumdunie
(Non-Negotiable)
15:25 - 16:00 | aaAUNLIBUIIU (Wrap-up & Playbook Creation) (35 w1il)
» Facilitation Session:
o Fswdayanddunanisallunn Workshop duasieidu "Negotiation Playbook"
Y9403ANT (Usznaume: ﬁwmﬁmﬂ%—Phrase Bank, U9A255¢34-Red Flags, uag

WUIMAT NN U I8IANT)

'
o

o Commitment Card: §i3eunnAulsunisamdudya u 2 dUanvidnat duag

wada [..] Wi [..] wazazianase [..]"

3. NAaWSNAMNIS (Learning Outcomes)

« A243 (Knowledge): * 8FUIBANULANAIISENIN Position war Needs laagatniau

o oBUwANBUENgANTIN 4 dled (DISC) warddnIsEeansimunsauiuusazalag

o 9inwz (Skills): * anunsalimatianisRiriniuazan (Probing Questions) IOAUWIAIL
FOINITNUNTY
o A ¥ Ql' o‘d‘ % A A
o ansatdauenmadenuazlinisuanildeu (Trade-off) luanunisalfignnasuvsed
YOINNANIUNTNYINT
o 1AnAR (Attitudes): * LWasuAundIRUTaLE Wunsdasuyguuedu Ianudila

(Empathy) sieusanadiunardedninvesdu lidieadudnine ieusiunu vieaniies
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4. Msussliuna / 3nagau
o inusinsUssfiu: diieusudesiinandriuliddennit 80% vessruziaiun unsdesHy
nsguuNsUsTliunAUUR
.« AnsUszfiunazedesiie:

o Uszilluszndnaseu (Formative): Inensuseidiuainmsdananginssy
(Observation) n1sidenldmnm sULUUMIRIAIAN LagATwaINsaluN1TAARRY
UymluAanssu Role Play (14 Checklist we@nssu)

o Usuliunadugus (Summative): Uszidiunnanuanysalwazthluldlaasees
"Negotiation Playbook" ﬁ;:iﬁaus'mﬁua%ﬁﬂu Module gavine wagnsewdmangly

Commitment Card

5. NSWYINTN LGNSR

=

3Na * AadauUa; USnwuay InensElieInysuinyen1sAnLients

q 9

e ANYINT: A5.U151 NARLY

'
= ¢

whdeymnnegsnaluesdns duwmnanisaeuilaamulunisldmaudanslanaznsdlifinm

¥ =} a

(Case Study) ilenszdulfiSouRnnsAnirszinasuodlusslg efne191sduminedely
NANGATUINITTING (ﬁgﬁzﬁuﬂ%@apmﬁazﬁﬁyapLaﬂ) waziinidedasefiduszaunisel
AsUARLNISTALINAgNS NG TR luTsFUUSTALAE e UsEnA

o qunsal / dawdl: * Vieseusuuwuy Workshop dalfznuundy (sland) Liieiesionisviiansau

nau

o lUsiaames, 99nm, Wlaslvly, nszau Flipchart, nsea1y Post-it

o 1@na1s / danEn:

o Handout a3Uluna Iceberg Lagn13193ATIEN DISC

o "yan3agaunisal (Secret Cards)" 31u3u 3 4n (§msu Module 2, 3 uay 4)

o N3¥AN Commitment Card 1S URULTINUNENDUIUNITOUTY
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6. HAAWSLTITTUU (Impact/Benefit)

. wadaasAns: vhaelala (Silo) Msvihauszmitausun anduyuudiiiAnanaualunis
Usvanuau af1einiusssuesinsiiidanauazdiunisuidymsausu (Collaborative Culture)

o WARBWTINW NUNMUIYINYE Soft Skills %u’uqa (MNamAN9eTHAilarNHeaT) ann1y
ANaLAER (Burnout) MAnannsUsngatsy wWasuusadsammilunsvieudundsluns
Fuidounasu

o ANNERARADINUUlEUIBYISEWA: dnAdadiunIaulInsgIuRiowssulunIsiauTinye
AndtussErinayArauasn1sieans sadunguiinuzusiseunan (Future Skills) fisndu

Ausuwsaaulne



